XX MO TA CONG VIEC / JOB DESCRIPTION

v

v

Phu trach mang ban hang phu tuing valve va thay thé (ISV/KOB3 & PRM/KOB3)

Be responsible for the after sales of Emerson ISV Business Unit (ISV/ KOB3 & PRM/KOB3)

Thuyc hién cac hoat dong ban hang theo chién lugc duoc giao cho hang thang / hang quy / hang
nam.

Conduct sales activities as per assigned strategies for monthly/quarterly/yearly.

Xay dung, duy tri va phat trién mdi quan hé véi khach hang va Hang/ Nha cung

Develop and maintain a strong relationship with potential and existing Customers and TTE’s Supplier/Principals
Tu van cho khach hang vé san pham va thi trudng duoc giao

Advise and consult customers about assigned products and assigned markets.

Kiém tra va xem xét hd so chao thau & hop tac voi bo phan HS trg ban hang va ky thuat dé
thuc hién béo gia va chao thau, dugc quan Iy truc tiép phé duyét.

Check and review biding documents & collaborate with Sales Support and Application Engineers to make
quotation and submit bid proposal, to be approved by Line Manager.

Phéi hop véi bo phan Hb tro ban hang, Ké toan, Phap 1y dé chuan bj 1am rd gia thau ki thuat
va thuong mai khi can trong qua trinh d4u thau.

Collaborate with Sales Support, Accounting, Legal departments to prepare the technical and commercial bid
clarification as needed during bidding.

Quan ly, ho tro cac cdng viéc ctia nhom, chiu trach nhiém lién hé véi khach hang, nha cung
cap xt ly cac van dang ton dong va truong hop khé khan lién quan dén san pham 1SV-KOB3
& PRM/KOB3

Leadership role to help and guide the team selling ISV-KOB & PRM/KOB3 products, communicate with
customer, principal for difficult and pending cases.

Tham du tai cac budi hoi nghi, hoi thao, dao tao theo sy phan cong caa quan Iy truc tiép.
Attend conferences, seminars, training sessions and networking events as assigned by Line Manager.

Pam bao mirc gi4 tot nhat (loi nhuan gop tét nhat) cho cac hop dong ban hang, dugc phé duyét
boi cap trén tryc tiép.

Ensure the best rate of GP (gross profit) with each order, to be approved by Line Manager.

Chéam so6c khach hang trong nhom

Take care of listed customers in detail

Thuc hién cac cdng viéc khéac do quan ly truc tiép hoac BOD chi dinh.

Perform any ad-hoc task assigned by Line Manager or BOD.

XX YEU CAU NANG LUC/COMPETENCE REOUIREMENTS

v

v

Bang cir nhan vé K thuat hodc linh vuc lién quan

Bachelor's degree in Engineering or related field

C6 kién thire ky thuat tét vé van diéu khién va cac loai van khac.

Have a good technical knowledge about control valves, and other types of valve.

C6 k¥ nang vé ki thuat ban hang tot. Nang luc ki thuat vitng vang véi kha nang nam bat nhanh
chong cac khai niém phuc tap trén nhiéu linh vuc.

Have good sales skills. Strong technical aptitude with an ability to quickly grasp complex concepts across multiple
domains.

C6 kinh nghiém trong linh vuc dau khi (thwong ngudn va ha ngudn)

Have good experience in Oil & Gas segment (both down & up stream)

C6 thai do tt va liém chinh trong cong viéc

Have good attitude / integrity in the work



XX QUYEN LOI/ BENEFITS

v Luong thuéng hap dan
Attractive salary & bonus
v' Chinh sach lao dong cta cong ty hoan toan theo luat lao dong Viét Nam va cac phuc loi khac
Compan}: 's labor policy completely pursuant to Vietnamese labor code & plus other benefits
v Bao hiém cham soc strc khoe bo sung
Extra health care insurance
v Co hdi dao tao & nudc ngoai
Extra health care insurance
v Méi trudng lam viée niang dong, da dang, hd tro va sang tao
Dynamic, diverse, supportive, and creative working environment
v Dia diém lam viéc: HCM
Work Location: HCM .
v Thoi gian lam viéc: Thir Hai dén Thi Sau
Working time: Monday to Friday



